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A. The number of air conditioning (CRAC) units and power drops planned for the 
datacenter. 
B. Define the number of users supported as well as the complete list of supported 
applications. 
C. Understanding the clients strategy and priorities as well as their approval process. 
D. Understand the Client's compelling reason to purchase your solution over the 
competition. 

Answer: C 

QUESTION: 52 
In a 4-fan configuration, the blades in bays 1, 2, 5 and 6 are permitted to power on. In a 6-
fan configuration, you can populate the blade devices in all of the bays. A single fan failure 
results in lost redundancy in a fan subsystem. The remaining fans run at maximum RPM for 
that fan rule. Multiplefan failures result in a failure of the cooling subsystem. Which of the 
folowing IBM competitors is described by the above scenario about cooling fan 
configuration? 

A. Sun 
B. Dell 
C. HP 
D. Hitachi 

Answer: C 

QUESTION: 53 

Which of the following storage solutions provides the option for remotemirroring? 


A. EXP3000 
B. DS3200 
C. DS3400 
D. DS4700 

Answer: D 

QUESTION: 54 
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A large conglomerate customer has many recent acquisitions. They use awide variety of 
servers in their various operations and divisions. Which of the following is critical 
tounderstanding this opportunity? 

A. How many Wintel servers are in use? 
B. What is the total amount of storage in use? 
C. What are the number and types of servers and operating systems  
D. When will the servers be completely amortized? 

Answer: C 

QUESTION: 55 
A large customer CIO mentions a friend has used BR to tremendouslyimprove their 
operations. Which of he following resources would develop this opportunity? 

A. Storage specialist 
B. Recovery specialist 
C. Resilience specialist 
D. Energy efficiency specialist 

Answer: C 

QUESTION: 56 
Which of the following infrastructure challenges are driving the need forClient 
Consolidation (CCON) solutions? 

A. The reduced costs of managing end-user systems 
B. Underutilized computing capacity in growing server farms 
C. Disparate server technologies making management and maintenance more difficult 
D. Providing access to an increasingly distributed workforce while maintaining security 

Answer: D 

QUESTION: 57 
A medical supply customer has a database application that is accessed by alarge number of 
people through a web interface from multiple remote locations. Which of the 
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followingquestions willprovide the information necessary to design the best performing 
storage solution? 

A. How many web servers will be connected to the database  
B. Will the database be run on a Windows solution 
C. How many concurrent users will be accessing the database  
D. What are the types of transactions run against the database 

Answer: D 

QUESTION: 58 
A company plans to consolidate a large number of existing servers, allrunning a web server 
application on Windows Server. They are considering consolidating to a single x3950 M2 
running vSphere 4. Which of the following questions will help determine the 
correctprocessorconfiguration? 

A. Do the web servers require SMP 
B. Is the web content static or dynamic 
C. What is the average CPU utilization of the existing web servers  
D. Will the servers need a iSCSI or Fibre Channel storage solution 

Answer: C 

QUESTION: 59 
A potential customer expresses interest in IBM systems but is primarily anHP shop using 
HP Systems Insight Manager and HP OpenView to manage their servers. Which of 
thefollowing features ofIBM Systems Director would best address the customers concerns 
about a change in systems management? 

A. Integration between platform and service management 
B. Availability of comprehensive virtualization management plug-ins 
C. Migration and interoperability with HP SIM 
D. Correlation of hardware metrics to service objectives 

Answer: C 

QUESTION: 60 
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Most of our clients have human resource constraints in the IT departments. What can you 
offer to the client that would sell the value of IBM and extend those resources? 

A. CDM technology ensures that, reports, and analyses run as quickly as possible. 
Fostering strongtechnological relationships with our clients. 
B. Proof-of-Concept (POC) service is designed for clients interested in quickly evaluating 
their owndatacenters. 
C. ServicePacs are great services to start with because they show our ability to reduce the 
customers workload. 
D. ThinkPlus Enterprise Solutions is a complete suite of manage services to maximize your 
productivity,streamline processes and reduce cost. 

Answer: C 

QUESTION: 61 
What stand-alone IBM tool allows you to calculate the power draw based on your exact 
configuration? 

A. Active Energy Manager 
B. Advance Management Module 
C. Tivoli Resource Monitor 
D. IBM Power Configurator 

Answer: D 

QUESTION: 62 
A toy manufacturer plans to create the infrastructure for an application designed to charge 
customers for conferencing services based on usage. Which of the following questionsis 
most appropriateto determine if a SAN is the best storage solution? 

A. Will the application require a database? 
B. Which operating system does the application require  
C. Will the data need to be backed up in real time 
D. Does the application share data among the servers 

Answer: D 
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