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QUESTION: 128
 
What strengths does HP offer to customers whose systems require application integration?
 

A. industry-leading virtualization implementation strategies for storage and servers 
B.   management services that centralize application management 
C. standardized solutions that reduce the need for redundant applications 
D. strategic partnerships with application developers such as Microsoft, BEA, and WebMethods 

Answer: D 

QUESTION: 129
 
What is the primary technical benefit of virtualization?
 

A. separation of physical from logical resources allows greater control over how resources are 
allocated and utilized 
B.   automated management of resource partitioning and provisioning increases efficiency and 
reduces IT staffing costs 
C. separation of physical from logical resources reduces the impact of hardware or software 
obsolescence 
D. partitioning and provisioning of virtualized resources allows greater alignment of IT 
infrastructure and business goals 

Answer: A 

QUESTION: 130 
You consult with a large manufacturing company that is planning an expansion, which includes 
upgrading their CAE/CAD capabilities. Why should you involve an independent software vendor 
(ISV) in your proposal? Select TWO. 

A. ISVs develop virtualization and partitioning software optimized for HP products. 
B.   ISVs provide business process sales consultation to ensure the correct implementation. 
C. ISVs integrate specialized IT functions with common business goals. 
D. ISVs provide consulting services to ensure continued application functionality. 
E. ISVs ensure that third-party hardware is properly deployed, optimizing the total customer 
experience. 
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Answer: B, D 

QUESTION: 131 
Because HP offers so many clustering options, what must you do when proposing a clustering 
solution for a customer? 

A.   offer business continuity services appropriate to the proposed cluster 
B.   establish a baseline of the service-level objectives (SLOs) the cluster will be expected to meet 
C.   anticipate the customer's business challenges in the next 3-5 year period and design a solution 
that allows the greatest flexibility 
D. clear the proposed cluster with HP Backup and Recovery services to ensure that proposed 
failover and recovery settings are possible 

Answer: B 

QUESTION: 132
 
A customer wants to upgrade its IT systems with new high-density ProLiant servers in two sites.
 
Following HP best practices for fault-tolerant design, what must the customer consider to ensure
 
that the new data center will support highly available equipment? Select THREE.
 

A. distance between data centers 
B.   storage virtualization 
C. storage growth estimates 
D. thermal requirements 
E. power protection 
F.  data center security 

Answer: A, D, E 

QUESTION: 133 
After performing a needs analysis for a potential customer, you determine that they are an ideal 
candidate for storage/server consolidation because their systems have grown incrementally but 
were never centralized. Although the customer does not have a large budget, they might invest in 
the consolidation if they understand that it will allow them grow without continued additional 
expenditures. Which solution prevents hardware obsolescence by sharing redeployable servers 
between operating systems? 
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A. Application integration 
B.   Virtualization 
C. Partitioning 
D. Server consolidation 

Answer: C 

QUESTION: 134 
Which HP offering allows customers who want to pay for their usage to negotiate a timeframe for 
deployment and payment? 

A.   HP Managed Capacity 
B.   HP Workload Manager (WLM) 
C. HP Software Customer Connection 
D. HP instant Capacity on Demand (iCOD) 

Answer: D 

QUESTION: 135 
IT directors and managers of an application development company are in the market for an IT 
solution that will eliminate bottlenecks in their backup and restore processes, reduce the need for 
application downtime, and ensure more secure data protection. You need to determine the best 
combination of components that will support a NAS/SAN fusion to address this customer's 
requirements. Which tool allows you to try different scenarios to configure a supported storage 
infrastructure to meet this customer's requirements? 

A.  ESS IT Consolidation Tool 
B.  NSS Sizer 
C. Sales Builder for Windows (SBW) 
D. Storage area network (SAN) Design Guide 

Answer: B 

QUESTION: 136 
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When you are quoting a solution for a customer, which HP tool allows you to view your 
selections and alerts you to potential conflicts between operating systems and hardware? 

A.  NSS Sizing Tool 
B.   ESS IT Consolidation Tool 
C. Sales Builder for Windows (SBW) 
D. HP Enterprise Configurator 

Answer: C 

QUESTION: 137
 
Which HP service offering provides training, resources, and member communication?
 

A.   HP Advantage Services 
B.   HP Partner Care Extended Service 
C. HP Software Customer Connection 
D. HP instant Capacity on Demand program 

Answer: C 

QUESTION: 138 
You are preparing a proposal for a customer who wants to implement a storage area network 
(SAN) solution with server consolidation and nearline data replication. The customer would also 
like to run HP Systems Insight Manager on this system. However, the customer is concerned that 
the solution that would meet the company's requirements is beyond their budget. Which HP tool 
assesses server and storage models in addition to providing financial justification to help you sell 
your solution? 

A.  NSS Sizer 
B. SAN Design Guide 
C. ESS IT Consolidation Tool 
D. HP enterprise sales playbook 

Answer: C 
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QUESTION: 139 
Which HP tool helps customers anticipate their server-related expenses by using customer-
specific data such as labor rates, power costs, and rack configuration rules to create three-year 
projections? 

A.   Customer-Focused Testing (CFT) teams 
B.   Blade TCO Calculator 
C. HP Services Return on Investment (ROI) analysis 
D. ESS IT Consolidation Tool 

Answer: B 

QUESTION: 140 
A customer is weighing the purchase of several racks of new HP ProLiant DL servers against the 
possibility of implementing a blade infrastructure. Which HP tool will help the customer 
determine the best approach for their business? 

A.  NSS Sizing Tool 
B.   ESS IT Consolidation Tool 
C. Sales Builder for Windows (SBW) 
D. Blade TCO Calculator 

Answer: D 
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